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DealSpace

Another deal review wasted?
Dooly’s DealSpace surfaces the critical deal information you care

about before your 1-1’s. Stop playing catch up and start using your time to
strategize on how to advance deals to closed won.

EXPLORE DEALSPACE

LOG IN TOUR DOOLYSOLUTIONS  PRODUCT  RESOURCES 

https://www.dooly.ai/
https://start.dooly.ai/login
https://www.dooly.ai/product-overview/?utm_source=top-menu&utm_medium=cta
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Powering high-efficiency and process-obsessed sales and CS teams worldwide.

Ditch the spreadsheet.

Cobbling together data to track your team’s deals isn’t working.

With DealSpace, easily see deal data in a customizable deal-by-deal view that
summarizes exactly what you want to know about your rep’s pipeline.

Check out an interactive tour of DealSpace below!
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Amount

$47,000
from $10,000

Stage

Id. Decision …
Updated 3 days ago

Close date

Mar 28
Forecast Category

Pipeline
Meetings to date

0
Deal Vitals

0/0

Deal Age

9 days

1 of 2 MEDDICC | Deal View Exit

https://dooly.navattic.com/dealspace-tour
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Key players

Identified

2
Incomplete

—
Roles

2

Archie Rice
VP of Sales, North

America
archie@burlingtonte…

Decision Maker

Stella Doe
Revenue Operations

Manager
stella@burlingtonte…

Evaluator

Add key player

AR SD

Add Item

Roadblocks / Risks 

⛔

Internal apprehension to new tools

Sensing pushback from RevOps Manager who has 
concerns around adoption among older reps

Archie mentioned budget planning for Q2 happening 
in next 3 weeks. Need to get another meeting 
scheduled. 

Add Item

Action Plan

Schedule next meeting with Archie

Set up trial for Archie and Stella

Connect with CS team to pitch implementation plan

Fields in set

9
Incomplete

3
Completion

67%

MEDDICC

Metrics

Improve NRR by end of 2024
Increased EPS of existing customers
Reduce churn

Economic Buyer

Archie Rice

ID Pain

No value

Decision Criteria

Ease of implementation
Scope of integrations

Decision Process

No value

Main Competitor(s)

No value

?

Up to speed in seconds.

Quickly learn how a deal has progressed, or hasn’t, with
Main Metrics that include deal size, stage, age, and close
date.

“DealSpace makes me feel like I have a better working

knowledge on deals my team is managing.”

Kate Jane Bailey

Enterprise Sales Manager, Figma
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Run deal reviews the

way you want to.

Customize your DealSpace to work the way you do. Bring
in critical Salesforce data, update fields on the fly, and
create custom cards to document risks, roadblocks, plans
of action, and much more.

Keep your reps aligned.

Hold your team accountable with tasks and comments.
Use private manager notes to keep your insights top of
mind.

Stay focused.

Focus your 1-1 conversations on the points that matter by
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easily flipping through priority deals and discussing them
one at a time.

“This tool is exclusively what I use in my one-on-one

sessions with my team and individually to review.”

Ben Pearson

Head of Sales & GTM, Navattic

Leader

Sales Enablement &

Sales Performance

Management.

Over 685 five-star reviews!
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Unlock the power of Dooly’s

connected workspace for your

sales processes today.

Get started now

Why wait? Dooly provides unlimited access to our platform features and
capabilities — for free. Start exploring today!

CREATE A FREE ACCOUNT

https://start.dooly.ai/register
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SOLUTIONS

Sales Cycle Management

Post Sales Customer
Management

Deal Reviews

Process Adoption

Team Handoffs

ROLES

Account Executive

Sales Leader

Sales Enablement

RevOps

Customer Success

PRODUCT

Product Overview

Notes

Pipeline

DealSpace

AccountSpace

Templates

Playbooks

Deal & Account Vitals
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Integrations

Security
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RESOURCES

Blog

Customer Stories

Help Centre

Fire Talks

Webinars

Podcasts

COMPANY

Why Dooly

Careers

Customer Love
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9 X-Factors

Sales Happiness Index

State of Sales Productivity

Sales Process Report

State of Sales Leadership

Finish the Quarter Strong

GUIDES

Salesforce Notes

Sales Pipeline

Sales Management
Software

Sales Forecast

Log a Call in Salesforce

Find Hot Opportunities

Close the Quota Gap

Sales Time Wasters

Why Reps Quit
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